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Monday

Tuesday

Wednesday

Thursday

1114 race street
cincinnati ohio 45202
513 721 6702 tel
513 455 8222 fax
www.lynnmcinturf.com

4 5 6 7 8
QS 8:30-10:00AM | PC 8:30-10:00AM
Overcoming Call Handling the
Reluctance (Jana) | Gatekeeper (Sue)
411 8:30-11:30AM 12 13 14 15
Sales Leadership | QS 8:30-10:00AM | PC 8:30-10:00AM
Forum Breaking Through | Strengthen Your
Maximizing Personal | Your Comfort Zone | BAT (Lynn)
Performance (Lynn) | (Lynn)
18 19 20 21 22
QS 8:30-10:00AM | PC 8:30-10:00AM
Bonding and Strategies for
Rapport (Sue) Accounts (Jana)
25 26 27 28 29
QS 8:30-10:00AM | PC 8:30-10:00AM
Up Front Contracts | Self Talk Solution
(Lynn)) (Christine)

QS = Quickstart

PC = President's Club




